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DISCOUNT RATE: MAIN ECONOMIC AND SOCIAL EFFECTS: AN 

OVERLOOK FROM AN ACCOUNTING PERSPECTIVE 1. 
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Abstract  

This paragraph is one of the partial results obtained while developing a research project entitled 

“Determinants of Investment in Medellin: A Local Study for a Pragmatic Application (1975-

2003),” which main objective was to develop, evaluate, and structure the state-of-the-art of the 

discount rate from the descriptive and interpretative analyses of positive and negative variables 

of world models versus Colombian models and their application in investment projects. It is 

worth saying that during a search for information sources we found a wide range of data and a 

large amount of authors who address the discount rate and even raise some models which, from a 

financial point of view, can be applied to both national and international banks. 

Keywords: Discount rate, investment determinants, economic and social projects, money value 

in time, cost of capital, discounted cash flows. 

INTRODUCTION 

 

This article is based on a detailed description of the discount rate, as well as the impact the 

discount rate would have on economic and social projects evaluation. It is worth mentioning that 

the discount rate represents the money value in the time and is used to find equivalence between 

current and future amounts from an accounting and financial point of view; there are several 

methodologies to estimate the discount rate and each methodology (especially that of the 

discounted cash flows) shows meaningful differences when defining cash flows to be discounted 

and the discount rate to be applied. For this reason, risk and profitability concepts become key 

tools for trying to forecast future of financial assets.  

 

In relation to valuation, risk, and profitability, they are all directly related to cost of capital and 

rates of discount; hence, they are taken as tools to discount future cash flows from a project. The 

cost of capital, the discount rate or the money value in the time are used to transform future free 

cash flow into current value for investments; for this reason, it can be affirmed that the discount 

rate includes cost of all the companies’ capital sources and it is adjusted to the particular 

systematic level of risk of financial resources providers.  

 
1This article shows partial pending results to be revealed to the academic and research community and it is the result 

of a research entitled “Determinants of Investment in Medellin: A Local Study for a Pragmatic Application (1975-
2003),” totally sponsored by Universidad de Medellin.  
2 CPA, Specialist in Tax Management, Specialist in Derivatives, Anglia Ruskin University- Universidad Nacional 

Futures, Stocks and Options, Master in Administration at Universidad Autonoma de Bucaramanga, Master in 

Finances at Institute Technologic de Studios Superiors de Monterrey, PhD. Public Administration. Research 

Professor at Universidad de Medellin, author and co-author of Seven research books, ten chapters of the book and 

thirty-five research articles and also international and national lecturer.   
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Currently, there are two valuation tendencies at the time of defining rates of discount, and both 

of them reflect investment and financing decisions: only discount rate, commonly known as 

WACC (Weighted Average of Capital) and different rates of discount established by Modigliani 

Miller and APV (Adjusted Present Value), according to analysis conducted by Walsh & Ten 

Have, 20061, which reflect present value of an future investment in an investment project to be 

executed in several scenarios.  

IMPORTANCE OF THE DISCOUNT RATE. 

According to Villarreal, Cordoba, & Roa, 2007, when a privatization and sale of physical and 

financial assets process is going to be executed, one of the most important factors to take into 

account is the valuation of such assets; even more when such processes incorporate assets and 

agents of public and private sectors, which is commonly known as PPP (Public Private 

Partnerships). As a mechanism for protecting the country’s interests, a transaction involving 

valuation of a public asset should be developed under proper environment and conditions which 

can assure the process transparency. 

 

Based on this premise, the methodology used to carry out valuation of such assets becomes a 

basic tool for achieving a transparent, successful, and fair process, in such a way that equity 

protection and maximization of public welfare become the pillars around which privatization and 

sale of public assets and PPP’s are grounded, bearing in mind that a player of the private sector 

will not be involved in this kind of operations if he/she may deem he/she is not being given or 

paying a fair price for the goods being sold.  

 

Also, and according to Cano, 2007 in his book ““Gobierno Corporativo: Principales Desarrollos 

en Empresas que Cotizan en la Bolsa de Valores de Colombia” where he states that in a 

companies’ privatization process (or in a companies’ asset sale process) an equitable treatment 

should prevail where conflict of interest can be entirely ruled out, avoiding a negative impact on 

majority shareholders or minority shareholders, since this is a relevant factor for assuring 

transparency to the process and achieving equity during the negotiation for the best interest of 

both purchaser and seller, with a fair and well applied discount rate for reaching valuation of 

such assets.  

 

Therefore, concept and creation of a firm’s value are directly related to the firm’s decisions 

which should primarily be operational-type decisions and not only financial-type decisions. 

Thus, according to Villarreal, Cordoba, & Roa, 2007, these decisions are related to those 

operations associated to the left side of the general balance of the company, since this side of the 

balance includes real investments on productive assets, because right side operations of the 

balance are part of the short-term and long-term financing (or structure of capital), and those 

operations themselves do not create value because, as it happens with the securities market, all of 

                                                             
1 Walsh & Ten Have Walsh, C., & Ten Have, S. (2006). Key Management Models: AND Key Management Ratios, the Clearest 

Guide to the Critical Numbers That Drive Your Business. Nueva York: Editorial Prentice Hall. 
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them have a present net value of zero. In this way, the value is the firm’s capacity to take a 

maximum benefit from its operationally productive resources with the purpose of generating 

future cash flows.  

According to Cano, 2009, current financial literature addresses several methodologies which 

have been widely quoted and used by academics, financial researchers, and financial managers in 

order to obtain the value of an asset; those methodologies include accounting methods, 

discounted cash flow methods, market methods, and real options, among others.  

 

From the methods above, we will only refer to the one which, in our own judgment, is the 

method really relevant to be used in this work: discounted cash flows and opportunity cost, as 

stated by Villarreal, Cordoba, & Roa, 2007 in their article about the importance of the discount 

rate2, where they affirm that, from his methodology, the value of an asset can be obtained using 

the PNV (Present Net Value) method which can be defined as the addition of future cash flows 

discounted at the present time (at the time of making the valuation) at a proper discount rate or 

opportunity cost.  

 

These authors also explain that relevant cash flows to conduct valuation of an asset are those free 

cash flows after taxes; that is, those cash flows generated by the business operation 

(Assets/Project) after covering all costs and expenses, adjusting non-cash expenses, considering 

work capital, and making either maintenance or expansion investments supporting income.  

 

In other words, the free cash flow is the remaining or excess generated by the operation after 

“funding” the investment and operation in all areas, as stated by Villar, 1996. 

 

Villarreal, Cordoba, & Roa, 2007 affirm that another key factor necessary to determine the value 

of an asset, apart from the cash flows, is the opportunity cost used for giving a present value to 

all future cash flows generated by it.  Present value is strongly related to the money value in the 

time, as stated by Cano, 2009, due to the fact that there is an opportunity cost which is a rate of 

interest higher than zero over the money invested today; a peso received today has more value 

that that received the next year. If you receive a peso today, this can be invested and, upon 

completion of a specific period of time, you receive the invested peso plus relevant profit 

(interest) generated; if you do not receive that peso today, but at the end of that specific period, 

you will not receive the profit (interest) you had otherwise obtained.  

 

In financial practice, treatment given to one of those concepts of more relevance for evaluating 

projects and valuating the companies is not well thought, to tell the least: the problem of the 

weighted average cost or discount rate to discount future cash flows is commonly solved 

choosing a rate with no financial support (sometimes, cost of debts plus some additional 

percentage points). In other cases, the weighted average cost of the debt cost and the capital cost 

                                                             
2 Villarreal, Cordoba, & Roa, 2007. La Importancia de la tasa de Descuento. Economía Colombiana - Contraloría General de la República. , 

Pages 75-84.Santafé de Bogotá 
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of the company’s owners and shareholders is calculated, and it is used as an only rate to discount 

future cash flows (Vélez, 2006). 

 

As stated by Vélez & Tham, 2001 and Tham & Vélez, 2004, the discount rate or weighted 

average cost of the capital represent for the company one of the most difficult or controversial 

problems of the financial theory, because its estimation should make a clear difference between 

cost of recourses needed by the company or project and rates at which the company can invest its 

excess liquidity. Both may vary according to the economic conditions, since the rate of return of 

that excess can be higher, lower or equal to the cost of resources used by the company or project, 

but it is usually lower; for this reason, a good financial manager will always make his/her best 

efforts to maximize profits of that excess within certain parameters, controlling certain risks.  

 

Cano (2009) states that money value in the time should be acknowledged when making 

decisions, especially when projected costs are extended for many years. The purpose of using a 

discount rate is to transform future income and costs into their present value, in such a way that 

they can be used for comparing and evaluating effects they can have on the investmente and 

financing project or when making organizational decisions which affect financial behavior of the 

companies.  

 

The discount rate can be used for estimating present value of future cash flows and it is used to 

measure how profitable a business is. The more uncertain the company’s cash flows are, the 

higher the discount rate is and the lower the incentive to develop an investment project is.  

 

For example, and according to Cano, 2009, the discount rate of a restaurant exhibiting the 

highest movements of food is higher that the discount rate of a company distributing potable 

water, since the restaurant’s income is not easy to estimate in advance because income is directly 

dependent on certain variables: if the customers like the food offered or if the food is on fashion; 

it is also dependent on the number and type of customers; some other factors to be taken into 

account are reaction of competitors and strategies designed within the restaurant, etc. Prices of 

potable water are regulated and directly managed by a controlling service company which is also 

in charge of defining the users they will offer its services and determining and regulating prices 

in advance according to the average consumption.  

 

Among the most discussed topics in the evaluation of policies and investment projects is the 

election of the most appropriate value to determine the discount rate. Besides, when long-term 

effects occur, the difficulty of how to value costs and benefits which negatively impact future 

increases through a discount rate (or weighting) within the organization arises, as stated by 

Agmon, 1993. Even in this latter case, the present and future perspective of the organizations 

would be dominating, and they would act as if they had total property rights over all resources 

through which the organization is funded (cf. Vélez, 2006); it should be noted that the discount 

rate in projects showing short-term impacts has no differentiating alternatives since operating 

variables would be the same of the original negotiation due to the so short term.  
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According to the literature on project evaluation, there are not difficulties at all when evaluating 

projects from a socioeconomic perspective if all impacts occur on present organizations. Reality, 

however, is very different. The impossibility theorem of Arrow (1951), that of Gibbard (1973), 

and that of Satterthwaite (1975), quoted by Andrew (2005), show that, given a set of alternatives, 

it is impossible to organize them or find the best option from a social point of view, since the 

economic factor would go through a different way when we want the result to have a minimum 

amount of logical properties. The result would be general and it would affect in any way the 

social and economic decision making, including market and systems for choosing alternatives 

intended to reach a proper evaluation framework of the discount rate before a changing reality 

and with economies under a process of reconstruction, reconversion, and refutation of ideologies 

which would take us before circumstances where it would be obvious to affirm that generic 

procedures cannot be designed or are not available to evaluate public or private projects without 

being exposed to unconnected or inconsistent results, applying an only discount rate estimated 

over characteristics of an organization, with particular or generic systems, but not consistent with 

those of all organizations in general.  

 

Likewise, and as stated by Brealey & Stewart (1993), the average weighted cost of capital or 

discount rate has a direct impact when determining the EVA (Economic Value Added), since the 

concept of capital cost is one of the most important ones in the financial theory, especially 

because of the existing relationship between the EVA and the averate weighted capital cost or 

discount rate.  

 

It should be noted that several of the Nobel Prizes have been awarded to those researches 

conducted for establishing relationships among EVA, capital structure, weighted average capital 

cost, and financial risk. However, authors such as Serrano (2001) and Suárez (2002) have made 

evaluations in terms of the fund flow, which has been discounted from the OIR (Opportunity 

Interest Rate), not to mention that this latter can be discounted from the weighted average capital 

cost, where it was established that if the Present Net Value (i=TIO, abbreviations in Spanish). 

For an investment project then “B” would be the additional value in terms of net present value 

resulting from investing in the project and not in conventional opportunities, with a yield equal to 

the OIR or adjusted discount rate.  

 

Hence, when you are evaluating profitability of an investment project, such profitability is 

calculated based on the fund flow for such a project and its estimation was established through 

the following formula:  

 

Fp = (PBIT) – (t)j + (Depreciations) + (Amortizations, Differed)j 

                      + (other corrections) 

 

Where  

Fp:  Fund Flow Profitability of a Project. 

PBIT: Operational Profit or Profit before Interest and Taxes. 
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t: Tax Rate.   

Depreciations of the period subject to analysis. 

Amortizations of the period subject to analysis. 

Differed of the period subject to analysis. 

 

All other corrections or adjustments made within the period subject to analysis. 

 

It is important to say that when calculating the PBIT, all operational costs directly related to the 

project have been included, except for those costs related to the capital necessary for funding the 

project, which can be considered in two different ways which drive to the same result.  

 

a) To establish the capital invested in the project; to assign it a cost from the weighted 

average capital cost; and to subtract such a cost for determining the EVA in the j-nth year, 

which is the basis of the modern EVA concept. 

b) To discount fund flows at a rate equal to the weighted average capital cost invested in the 

project, which will result in the EVA of the company at the “0” moment, as a 

consequence of the project execution.  

 

For the moment, the second way will be adopted. For this purpose, the basic concepts of 

financial and capital structure will be reviewed. Operating structure of the company is defined by 

asset composition and cost structure of the business is also defined, especially through the 

relationship between fixed costs and variable costs (operational levering); when a production 

technology is acquired, the manufacturer establishes a production function mostly determinant of 

the business cost structure. Assets involved in the business (Non-Current Assets, Work Capital, 

among others) are funded with short-, mid-, and long-term resources, combination of which 

determines the company’s financial structure; the average weighted cost of all these financing 

sources determines the financing cost.  

 

Sub-set of the financial structure which only includes mid-term and long-term financing sources, 

is commonly called the company’s capital structure, which is even clearer if we have into 

account that, in financial terms, the concept of financial capital refers to the summation of all 

mid-term and long-term financing sources, which is higher than the accounting capital which is 

restricted only to the business equity. Cost of these mid-term and long-term financing sources 

determines the company’s weighted average capital cost. 

 

The most common mid-term and long-term financing sources are the following: 

 

 Mid-term and long-term banking credits (those of 3 years or over 3 years). 

 Leasing contracts (all modalities). 

 Issue of Mandatory Convertible Bonds (MCB). 

 Withheld profits. 

 Issue of Preference Shares. 
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 Ordinary shares. 

 

As a whole, above sources have a capital cost which is calculated as a weighted average capital 

cost (WACC) or weighted average cost of all financing sources which make up the company’s 

capital structure.  

 

In theory, permanent investment should be financed with mid-term and long-term sources 

(Financial Capital) which have a weighted average capital cost. In order to determine economic 

feasibility of permanent investments, profitability of investments should be compared to the cost 

for financing those investments or weighted average capital cost. If the project profitability is 

higher than the weighted average capital cost, this means that investments themselves provide 

more profits than the average cost incurred for their financing, so the company will be added 

value.  

 

In other words, if when discounting fund flows for the project in itself at an interest rate equal to 

the weighted average capital cost, a value equal to “A” (VPN (i 0 CPPC) = A, abbreviations in 

Spanish) is obtained. Value of “A” corresponds to the additional value the project generates once 

all operating costs have been discounted, including the fund flow for the project and all financial 

costs included when estimating the weighted average capital cost used as a discount rate. That is, 

“A” would be the economic value the project would add to the company if executed. Hence, if: 

 

VPN (I = CPPC, abbreviations in Spanish) = A > 0, 

 

 
 

The project would add a value equal to “A,” and it could be justified from an economic point of 

view. 

 

Contrarily, if Present Net Value (I = CPPC) = C < 0, the Project could not be justified because 

the value would be destroyed. 

 

It should be noted that there is not a current totally satisfactory system available for evaluating 

public of private projects. There is not a procedure which can always be superior to any other. 

Consequently, several methods with different approaches have arisen with different logical 

properties facing different difficulties. 

 

Conclusion is irrefutable. Each system would be of benefit according to the case to be solved and 

the objective pursued. For example, the following statements have been provided (Osborne & 

Turner, 1994): “we have found that a referendum offers a better welfare in a cost-benefit analysis 

in a “public value” context. The cost-benefit analysis is better in “private value” contexts.  
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Apart from the strictly qualitative evaluation methods characterized by their weak economic 

base, there are many quantitative evaluation methods which explicitly or implicitly combine a 

system of relative prices. It should be noted that not all methods can be acceptable; Remer & 

Nieto (1995), as quoted by Pasqual (1999) state that, as an example, there are around 26 

quantitative procedures for measuring a project’s suitability, but most of them are not appropriate 

at all. This is so real that, at first sight, over 20 of them can be ruled out due to their lack of 

coherence. Some of them grant the same weight to those flows established in several times, 

avoiding the need for a discount between periods of time. Some others determine and compute 

costs and benefits following accounting criteria which, as amortizations or provision of general 

costs, are contrary to the basic economic notion of cost and benefit. Whichever the method 

chosen, everything indicates that the following should be made: a) to identify relevant costs and 

benefits; b) to quantify costs and benefits; c) to valuate costs and benefits; and d) to weight 

impacts with respect to their production. Two problems will be analyzed below: discount 

between periods of time and sustainability discount.  

 

Then, a good theoretical base is available to compute a project’s costs and benefits affecting 

several generations. Now, it is an application problem since up to date there is not a reasonable 

estimation available for the discount rate which extends to several generations; this is, when 

there are legacies or resources which have been placed at a long term by a generation and they 

will be redeemed by a new generation without even knowing their impact.  

 

Solution to this problem is just a part of the problem. Efficiency is improved, but we have only 

taken into account those preferences of present generations. Consequently, we would act as if 

future generations do not have any rights at all. The use of two rates of discount (intra-

generational and inter-generational) is correct, but it does not mean that sustainability principle is 

respected.  

 

As stated by Padilla (2002) and Pasqual & Souto (2003), among others, apprehension of the 

sustainability objective is to unavoidably recur to other elements. Economic tools are not 

enough; it is necessary to have governmental mechanisms and institutional transformations and 

innovations.  The basic problem is grounded on the fact that present generations can count on 

many and varied instruments to transfer their preferences to future generations, but the contrary 

never happens. Future generations cannot communicate at all with present generations and they 

do not have any possibility to negotiate with present negotiations. Future generations will then 

find those resources voluntarily granted by their predecessors.  

 

Each of successive present generations, as stated by Padilla & Pasqual (2002) acts according to 

the least efficient known economic regime, free access, respect to following generations.  

Consequently, a system collapse can be expected in a relatively short period of time; but, such 

prediction would not be very realistic when ignoring important elements of the problem which 

act on the contrary way. If present generations have defined preferences about the future 
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generations’ welfare, nothing can prevent selfish actions of present generations from providing a 

sustainable result, as long as proper institutions are available.  

 

DISCOUNT RATE AND SOCIOECONOMIC EFFECTS. 

One of the most controversial factors when evaluating policies and projects is to choose the 

discount rate to be used to take into account the impact on several periods. Several methods for 

calculating the temporary discount rate have been analyzed, making emphasis on the problems 

that arise in each case. Since there is not a consensus about the methodology to be employed, it is 

not strange that people eventually chooses a value deemed as “reasonable.” However, this 

alternative requires reaching a consensus with respect to the order of magnitude when evaluating 

public projects, given the wide range of notions which can emerge with respect to what is 

deemed as a “reasonable” rate. Differently, conventional economic evaluation methods (which 

usually are of help for decision makers) cannot take into account the existence of several 

generations and, through the application of a temporary discount, tend to ignore long-term 

effects. The way how evaluation methods could bear in mind the future effects and how to 

incorporate sustainability requirement in social decisions have been analyzed. First, this would 

imply more efficiency when taking into account those effects with an adequate weighting 

between generations. Second, a more fair distribution between generations than that of the 

conventional economic analysis. This latter requires that reforms and creation of the institutions 

to get an environmental sustainability.  

 

As stated above, the discount rate is a vital factor for making any economic decision, since 

balance between costs and benefits can be totally altered by the election of such a rate. For 

Weitzman (2001), the logic of exponential discount makes thinking about the effects on a distant 

future as eventual impacts which, from this logic, are not very important because they would 

occur in future centuries or even millennia. Thus, this economist states that people tend not to 

give too much importance to an event which will occur in a distant future.  

 

Such as stated by Levi (1997): “knowledge of finances may help in two very important ways. 

First, it helps the financial expert to decide on the way in which international events will affect a 

company and which are the steps to be taken in order to explore positive developments and take 

the company away from damages. Second, it helps the financial manager to anticipate events and 

make profitable decisions before they may occur. Among the events which affect the company 

and the financial manager should anticipate include those variations in the types of change and in 

the interest rates, inflation rates, discount rate, and asset values. Due to the strong relationship 

among markets, events in distant territories (no matter if it deals with changes in oil and gold 

prices, results of elections, emergence of a war or peace pacts) have effects which can be 

immediately noticed in the whole planet. Consequences of events in both share markets and 

interest rates of a country immediately emerge worldwide, and this has become a growing 

integrated and interdependent financial means.  
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One of the most concrete applications of the discount rate is clearly seen in the financial system; 

as stated by Serrano & Villareal (1993), another one of the traditional operations –by which 

banks grant credits- is the discount to securities such as notes, remittances, drafts, and other debt 

securities. Through this kind of operation, the value of a negotiable instrument to be paid by a 

third party through endorsement of the instrument in favor of the bank is obtained in advance. 

Finally, it deals with a credit in the amount of the negotiable instrument, supported by its 

delivery and endorsement to a banking entity. Once again, the cost of this operation is charged to 

the client and dependent on the discount rate applied to the par value of the instrument and 

commissions which were agreed. Finally, it is worth mentioning that when working with 

discount operations supported with securities and when these securities are not paid on the due 

date, the endorser is responsible before the bank and this bank can demand from the endorser 

relevant value of the instrument.  

 

A concept also associated to the discount rate is the rediscount or rate of rediscount which, as 

stated by Mascareñas, & Lamothe, et al. (2004), makes part of the monetary policy instruments 

to drive credit toward a specific economic sector.  

 

All development funds operate through a financial intermediary (Commercial Bank) with the 

rediscount mechanism.  This can be explained much better through the following example: Let 

us assume a loan granted by the Private Investment Financial Fund with the following terms: 

user’s interest rate: Term Deposit plus one point; rediscount margin: 80%; rate of rediscount: 

Term Deposit minus two points. Term Deposit rate is the deposit rate per week offered by banks, 

calculated by the Bank of the Republic, according to a specific methodology.  

 

The user’s interest rate is as established: Term Deposit plus one point, according to the value of 

such a rate at the time of paying interest. The important factor here is the origin of resources.  

 

The commercial bank, which acts as the intermediary bank and eventually assumes the operation 

risks, rediscounts relevant loan in the Bank of the Republic, as long as such a loan meets all 

terms set by the Private Investment Financial Fund. The term “rediscount” means that the Bank 

of the Republic lends the intermediary bank an amount equal to the rediscount margin (80%) at 

an interest rate equal to the rate of rediscount (Term Deposit minus two points). 

 

During the operation, the commercial bank gets three points from the re-discountable portion 

(80%) and will earn or lose in non-rediscount able part, depending on the real marginal deposit 

rate cost; however, the commercial bank assume the operation risks.  

 

In some development funds, the re-discountable portion is set in fixed terms, while the non-re-

discountable portion is set based on the Term Deposit rate. Hence, the user has a variable interest 

rate made up by a fixed rate and a variable rate, this latter corresponding to the non-re-

discountable portion (own resources contributed by the commercial bank). 
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As stated above, the Weighted Average Capital Cost is consistent with the discount rate, as 

stated by Meggison, Smart, & Gitman (1998); however, relevance of determining the effective 

cost from a specific financing source for the financial manager is the cost of several financing 

sources used by the company, since the treasury section prevents from establishing a bijective 

relationship between individually chosen financing sources and specific investment projects, 

except when speaking about specific destination resources.  

 

In practice, decisions made on investment, or what is more commonly known as the investment 

budget or program, are determined by making a comparison between the projected investment 

projects’ marginal profit rate and the marginal weighted average capital cost of resources 

necessary to be collected for starting such projects. Determining the weighted capital cost is 

relatively direct when you have a measurement of the individual cost of financing sources, since, 

as suggested by its own name, the total capital cost is not more than a weighted average of the 

cost of individual financing sources; relevance of weighting is determined weighing relative 

contribution of each financing source among of all them. 

 

CONCLUSIONS 

This article has allowed us to explore the field of finances and accounting systems, since the 

discount rate (as expressed throughout the article) has become one of the main functions of the 

entrepreneurial sector, especially in relation to the financial behavior of investments; for this 

reason, a number of readings and information searches were conducted about the topic of this 

article, as well as the economic, social, and financial consequences, to be used as a support for 

the text 

 

Throughout this research, the theoretical basis has been presented to defend the thesis that the 

Present Net Value (PNV) criterion lacks the ruling value granted by the separation theorem when 

there are not markets for all goods, services, and assets associated to a specific project. In fact, 

and as established by the most important accounting models (which establish that although it is 

possible to estimate which prices would prevail if they were present in these markets, its 

nonexistence supports a possibility to trade all goods at those values estimated through the entire 

application of the most appropriate discount rate.  

 

From a more positive point of view, all ideas addressed in this research agree in the fact that it is 

possible to establish a general decision making method easily understood and interpreted, and 

those ideas will be consistent with the VPN estimation as long as its application can be relevant, 

especially when dealing with market goods and after having made an excellent interpretation and 

identification of critical problems of the investment project. 
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